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 The strength of the consumer is often a primary focus for market participants 
due to the fact that spending on personal consumption tends to contribute close to 
70% of Gross Domestic Product (GDP). Therefore, coming to an understanding of 
what is going on with respect to consumption patterns is a natural exercise. 

 We cannot forget to look at business investment and productivity growth 
which, over time, can impact the wages employers pay their workers.  The logic is 
simple enough.  A business invests in structures, machinery, equipment or software 
and workers benefit as they are able to produce more of the company’s goods or ser-
vices.  In turn, the employer may pay the employees higher wages. 

 This investment and productivity growth effect can take time to play out.  In-
vestments made today may result in productivity growth years later.  The chart below 
plots the three year moving average of the annual growth rate in business investment.  
A second data set measuring productivity is overlaid and then lagged by four years.  
The positive correlation over the decades is clearly visible.  For example, as invest-
ment increased throughout the 1990’s, large gains in productivity growth can be seen 
showing up later in the decade. 

 Business investment suffered following the global financial crisis of 2007-
2008. An oversupply of capacity to produce and the pace of technology disruption are 
large and complex issues affecting businesses, but this drop could be one factor 
which reduced the level of productivity growth in the years that followed. 

 Investment by businesses did start to reach a state of growth again around 
2012, so we may be in store for some upticks in worker productivity and wages as 
firms figure out how best to use the latest innovative technologies and machines.  The 
current environment, however, is still a cautious one.  As we have moved into 2016, 
core business capital spending gauges have shown some contraction over the last 
year.  In specific areas such as transportation, defense and cloud infrastructure, where 
technological innovations are being applied at faster rates, investments have remained 
in a state of growth.  This bull or bear argument will play out further over the next 
few years.   
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Please remember that past performance may not be indicative of future results.  Different types of investments involve varying degrees of risk, and there can be no assurance that the future perfor-
mance of any specific investment, investment strategy, or product (including the investments and/or investment strategies recommended or undertaken by Valicenti Advisory Services, Inc.), or 
any non-investment related content, made reference to directly or indirectly in this newsletter will be profitable, equal any corresponding indicated historical performance level(s), be suitable for 
your portfolio or individual situation, or prove successful.  Due to various factors, including changing market conditions and/or applicable laws, the content may no longer be reflective of current 
opinions or positions.  Moreover, you should not assume that any discussion or information contained in this newsletter serves as the receipt of, or as a substitute for, personalized investment 
advice from Valicenti Advisory Services, Inc. To the extent that a reader has any questions regarding the applicability of any specific issue discussed above to his/her individual situation, he/she is 
encouraged to consult with the professional advisor of his/her choosing. Valicenti Advisory Services, Inc. is neither a law firm nor a certified public accounting firm and no portion of the newslet-
ter content should be construed as legal or accounting advice. A copy of the Valicenti Advisory Services, Inc.’s current written disclosure statement discussing our advisory services and fees is 
available for review upon request.  Please Note: Fee-Based services. The Registrant provides investment advisory services on a fee basis. The Registrant does not receive any transaction/
commission-based compensation for its investment advisory services. Rather, its only compensation is derived from fees paid to it by its clients as discussed on Part 2A of its written disclosure 
statement. However, because the Registrant is now affiliated with Valicenti Insurance, a NY insurance agency that is licensed to offer insurance products on a commission compensation basis, the 
Registrant cannot hold itself out as a "fee-only" advisory firm.  
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