
 Growing up, winter was my favorite season.  I loved the cold, the snow, and the jol-
liness of everyone, even when I had to shovel our driveway for the first three hours of the 
day.  To my ten year old brain, this was the season of opportunity.   

 Once a buddy and I were done shoveling, we would spend some of our hard earned 
money at a local penny candy store.  We each had different styles of allocating our money.  
He would pay a premium for the flashy candy in the middle of the store, while I chose high-
er quantities of the actual penny candy.  His candy was more exciting most of the time, but if 
he didn’t like a new flavor, he had nothing left.  A few stale pieces didn’t ruin my bag of 
candy, but Swedish Fish was certainly not as jaw dropping as a foot long piece of Laffy Taf-
fy.   

 These two styles, called growth and value, manifest themselves in the investing 
world as well.  Investors usually gravitate towards the flashier, faster growing companies 
than their slower counterparts.  Over time, this is usually the correct allocation, while growth 
conditions remain or improve.  Investors have traditionally flocked to value companies when 
economies start to roll over.  Historically, this has led to moments of massive relative out-
performance in value stocks.  We do not know what the future holds, but market participants 
are looking at softening data such as retail sales, manufacturing survey data, and business 
spending.  Is it time to rotate into value?  Regardless of one’s near-term economic outlook, 
assumptions about value stocks should be reevaluated. 

 If markets should start experiencing more volatility, value might perform differently 
relative to growth due to the concept of cheapness.  Using “cheap” and “value” interchange-
ably is a common market misnomer.  Going back to my anecdote, why did I go for the pen-
ny candy versus the middle aisles?  Both types of candy held value, but the penny candy was 
much cheaper than the other options.  If the other candy was only two cents, I certainly 
would have chosen it. If the other candy was ten cents, I might have considered some of 
both, but when the center candy was a dollar each, I gladly went for the pennies.   

 In the markets, finding that sweet spot, the equilibrium of cheapness between 
growth and value is a dynamic and moving target.  Historically, the value bucket had long 
forgotten names where some investors found refuge because they were so relatively cheap.  
Now, with a long bull market in progress, there is not as much gap between growth and val-
ue as in years past.  From 1 March 2009 to 1 December 2019, S&P 500 Growth has returned 
an average 17.80% annually, while S&P 500 Value has returned an average 15.79%.  That is 
a historically  high average return for both growth and value; therefore, value investors have 
still participated in this bull run, albeit not as much as growth.  There may be fewer dia-
monds in the rough now than in years past. 

 Altogether, these, of course, are just averages put together.  There will be individual 
winners that keep on winning and underpriced nuggets to be found.  Coming out of a very 
strong year, the Bull and Bear will certainly be busy next year fighting for investors’ dollars.   
We’ll be keeping a close eye on the markets and looking to find you the best valued candy 
out there.   
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Please remember that past performance may not be indicative of future results.  Different types of investments involve varying degrees of risk, and there can be no assur-
ance that the future performance of any specific investment, investment strategy, or product (including the investments and/or investment strategies recommended or 
undertaken by Valicenti Advisory Services, Inc. [“VASI]), or any non-investment related content, made reference to directly or indirectly in this commentary will be 
profitable, equal any corresponding indicated historical performance level(s), be suitable for your portfolio or individual situation, or prove successful.  Due to various 
factors, including changing market conditions and/or applicable laws, the content may no longer be reflective of current opinions or positions. Moreover, you should not 
assume that any discussion or information contained in this commentary serves as the receipt of, or as a substitute for, personalized investment advice from VASI.  Please 
remember to contact VASI, in writing, if there are any changes in your personal/financial situation or investment objectives for the purpose of reviewing/evaluating/
revising our previous recommendations and/or services, or if you would like to impose, add, or to modify any reasonable restrictions to our investment advisory ser-
vices.  VASI is neither a law Firm, nor a certified public accounting Firm, and no portion of the commentary content should be construed as legal or accounting advice.  
A copy of the VASI’s current written disclosure Brochure discussing our advisory services and fees continues to remain available upon request. Please advise us if you 
have not been receiving account statements (at least quarterly) from the account custodian. Historical performance results for investment indices, benchmarks, and/or 
categories have been provided for general informational/comparison purposes only, and generally do not reflect the deduction of transaction and/or custodial charges, the 
deduction of an investment management fee, nor the impact of taxes, the incurrence of which would have the effect of decreasing historical performance results.  It 
should not be assumed that your VASI account holdings correspond directly to any comparative indices or categories. Please Also Note: (1) performance results do not 
reflect the impact of taxes; (2) comparative benchmarks/indices may be more or less volatile than your VASI accounts; and, (3) a description of each comparative bench-
mark/index is available upon request. Please Note: Limitations: Neither rankings and/or recognitions by unaffiliated rating services, publications, media, or other organi-
zations, nor the achievement of any designation, certification, or license should be construed by a client or prospective client as a guarantee that he/she will experience a 
certain level of results if VASI is engaged, or continues to be engaged, to provide investment advisory services. Rankings published by magazines, and others, generally 
base their selections exclusively on information prepared and/or submitted by the recognized adviser. Rankings are generally limited to participating advisers (see link as 
to participation data/criteria, to the extent applicable). Unless expressly indicated to the contrary, VASI did not pay a fee to be included on any such ranking. No ranking 
or recognition should be construed as a current or past endorsement of VASI by any of its clients.  ANY QUESTIONS: VASI’s Chief Compliance Officer remains avail-
able to address any questions regarding rankings and/or recognitions, including the criteria used for any reflected ranking. 


